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Malzoni Family,
The successful representation of a property such as 18803 SE Ranch
Lane requires far more than traditional real estate exposure. While
many brokerages can place a property into the marketplace, very
few possess the international infrastructure, strategic presentation
capabilities, elevated brand positioning, and global buyer reach
necessary to properly represent an estate of this significance.

Through ONE | Sotheby’s International Realty and the global
Sotheby’s International Realty network, the estate will be
positioned before a highly curated audience of qualified luxury
buyers across both domestic and international markets.

Our strategy extends beyond conventional marketing and is
specifically designed to elevate the property through cinematic
estate presentation, refined visual storytelling, global luxury
syndication, private client visibility, targeted ultra-high-net-worth
exposure, dedicated advisor relationships in key international
markets, and sophisticated digital and editorial positioning.

The representation strategy will include exposure and strategic
relationships throughout Lisbon, Madrid, London, Paris, Rome,
Dubai, and other major international luxury markets connected
through the Sotheby’s International Realty network. Equally
important, the estate will be presented not simply as another luxury
listing, but as a distinguished legacy property deserving of
institutional-caliber representation.

Our objective is not merely to market the property.

Our objective is to maximize the estate’s perceived significance,
international reach, buyer alignment, and overall market
positioning at the highest level possible.

Edmund DeSoto
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IMAGE PRESENTATION PAGE

Preliminary Visual Campaign Concepts

The following visual concepts and presentation imagery have been
developed as part of our initial strategic vision for the representation
of 18803 SE Ranch Lane, Jupiter, Florida through ONE | Sotheby’s
International Realty.

These images are intended to demonstrate the elevated level of
branding, cinematic presentation, and luxury positioning we believe
the estate deserves within today’s global luxury marketplace.

At this stage, the enclosed visuals represent only a preliminary
portion of the broader creative direction and marketing campaign
currently envisioned for the property.

Additional visual assets refined editorial materials, cinematic
photography, digital presentation concepts, and strategic branding
components would continue to be developed throughout the
preparation and launch phases of the proposed marketing strategy.

For ease of review, the preliminary presentation imagery and visual
concepts will be shared through a private Dropbox presentation

folder.

Our objective is to ensure that every aspect of the estate’s
presentation reflects the sophistication, exclusivity, and
international caliber commensurate with a property of this
significance.
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Why This Property Requires a Different Approach

18803 SE Ranch Lane cannot be positioned through
conventional luxury real estate methods.

Our strategy is designed to position the estate competitively
within the upper tier of the global luxury marketplace through
sophisticated presentation, international exposure, curated
buyer targeting, and elevated brand positioning.

Rather than relying upon traditional brokerage methods alone,
we will introduce the property through cinematic estate
presentation, refined visual storytelling, global luxury
syndication, private client visibility, and targeted outreach to
qualified ultra-high-net-worth buyers.

We will position the estate not simply as another luxury
property entering the marketplace, but as a distinguished legacy
offering within South Florida, presented with the sophistication,
discretion, and international reach commensurate with its
significance.

Through carefully managed presentation and strategic exposure,
our goal is to maximize the estate’s visibility, perceived
distinction, and alignment with the most qualified buyer
audience possible. Global Exposure and International Reach

Through ONE | Sotheby’s International Realty and the
Sotheby’s International Realty global network, 18803 SE Ranch
Lane will be positioned before a highly curated international
audience of qualified luxury buyers. Our strategy extends far
beyond local or regional exposure.
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The estate will benefit from international visibility through
dedicated advisor relationships, targeted luxury marketing
channels, private client networks, and strategic buyer outreach
across key global markets including:

e Lisbon * Madrid ¢ London ¢ Paris * Rome * Dubai

In addition to global syndication, we will implement a
presentation strategy centered upon cinematic visual
storytelling, sophisticated digital positioning, editorial-quality
branding, and carefully targeted luxury exposure designed
specifically for ultrahigh-net worth buyers.

Our objective is to ensure the property is presented with the
level of international sophistication, distinction, and market
positioning commensurate with a significant estate offering of
this nature.

Cinematic Presentation and Visual Strategy

The presentation of a significant estate property has become one
of the most influential components of luxury real estate
marketing.

For 18803 SE Ranch Lane, we will develop a highly refined
visual campaign designed to elevate the property beyond
conventional luxury presentation standards.

Our approach will include cinematic photography, carefully
directed visual composition, sophisticated branding, editorial
quality marketing materials, and emotionally driven storytelling
intended to create distinction within the luxury marketplace.
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Rather than relying upon traditional real estate imagery alone,
we will position the estate through a presentation strategy
designed to capture atmosphere, scale, privacy, architecture,
and the overall experience of the property.

The objective is to create a level of visual presentation capable
of resonating with qualified luxury buyers on both a domestic
and international level while reinforcing the estate’s
significance, rarity, and overall market positioning.

Targeted Buyer Positioning

The successful sale of a property such as 18803 SE Ranch Lane
depends not only upon exposure, but upon reaching the correct
buyer audience.

Our strategy will focus on positioning the estate before
qualified ultra-high-net-worth individuals seeking privacy, land
scale, exclusivity, and long-term estate ownership opportunities.

Through targeted luxury marketing initiatives, private client
relationships, broker-to-broker networking, and international
advisor collaboration, we will align the property with buyers
whose lifestyle objectives naturally correspond with the estate’s
unique characteristics.

This approach is designed to move beyond generalized market
exposure and instead create meaningful engagement with a
carefully curated luxury buyer profile.

Our objective is to position the estate in a manner that
reinforces its distinction while attracting buyers capable of
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recognizing and valuing the rarity of the opportunity being
presented.

Digital Marketing and Luxury Media Exposure

In today’s luxury marketplace, digital presentation and media
positioning play a critical role in the perception and visibility of
significant estate properties.

For 18803 SE Ranch Lane, we will implement a sophisticated
digital marketing strategy designed to maximize exposure
across both domestic and international luxury audiences.

This strategy will include bespoke digital presentation, targeted
luxury advertising campaigns, editorial-quality property
materials, premium online positioning, and carefully curated
exposure through the Sotheby’s International Realty network
and affiliated luxury marketing channels.

In addition, the property will benefit from strategic placement
across high-level digital platforms designed to reach qualified
luxury buyers actively seeking exceptional estate opportunities
within South Florida and beyond.

Our objective is to create a consistent and elevated digital
presence that reinforces the estate’s exclusivity, sophistication,
and overall market distinction. Representation Through ONE |
Sotheby’s International Realty

The representation of 18803 SE Ranch Lane through ONE |
Sotheby’s International Realty provides the estate with access
to one of the most recognized and respected luxury real estate
networks in the world.
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This affiliation allows the property to benefit from a level of
international credibility, buyer reach, and luxury positioning
that extends well beyond traditional brokerage exposure.

Through the Sotheby’s International Realty global platform, the
estate will be presented alongside some of the world’s most
significant luxury properties, creating alignment with a highly
qualified international audience accustomed to exceptional real
estate offerings.

Equally important, the strength of the ONE | Sotheby’s
International Realty brand within South Florida provides a
powerful combination of local market expertise and global
luxury reach.

Our objective is to leverage both platforms strategically in order
to position the estate with maximum sophistication, visibility,
and competitive distinction within today’s evolving luxury
marketplace.

Strategic Positioning Within the Luxury Marketplace

Luxury real estate is ultimately driven by perception,
positioning, timing, and buyer confidence.

For this reason, our strategy for 18803 SE Ranch Lane will
focus not simply on generating exposure, but on creating a
highly elevated market presence capable of distinguishing the
estate from competing luxury inventory.

Every aspect of the presentation, branding, visual campaign,
digital exposure, and buyer outreach strategy will be carefully
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aligned to reinforce the property’s rarity, scale, privacy, and
overall significance within the South Florida luxury market.

Our objective is to create a presentation environment in which
qualified buyers immediately recognize the estate as a unique
and distinguished opportunity within Ranch Colony and Palm
Beach County.

Through disciplined positioning, controlled presentation, and
international reach, we will work to maximize both the
property’s visibility and its perceived value within the luxury
marketplace.

Why Presentation Matters

In the upper tier of luxury real estate, presentation has the
power to influence perception long before a buyer ever visits
the property itself.

The manner in which an estate is introduced to the marketplace
often determines the level of attention, credibility, and
emotional response it receives from qualified buyers.

For 18803 SE Ranch Lane, our objective is to create a
presentation experience that communicates significance,
exclusivity, sophistication, and permanence from the very first
impression.

Through carefully curated branding, cinematic visuals, refined
editorial materials, and strategic market positioning, we will
ensure the estate is presented at a level consistent with
distinguished luxury properties competing on an international
stage.
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Every detail of the representation strategy is designed to
reinforce confidence, elevate perception, and strengthen the
property’s overall positioning within the luxury marketplace.
The Opportunity

18803 SE Ranch Lane represents a rare opportunity to position
a significant estate property within one of South Florida’s most
private and increasingly sought-after luxury environments.

Properties offering this level of land scale, privacy, flexibility,
and long-term positioning potential have become exceptionally
limited within Palm Beach County.

Through disciplined presentation, strategic global exposure, and
elevated market positioning, our objective is to introduce the
estate to the marketplace with the sophistication and distinction
commensurate with a property of this significance.

This representation strategy has been designed not merely to
market the property, but to maximize its visibility, positioning,
and competitive strength within today’s evolving luxury
landscape.

Strategic Pricing Recommendation

Following our analysis of the property, Ranch Colony market
trends, luxury acreage estate absorption rates, and current buyer
activity within the South Florida luxury marketplace, our
recommendation is to strategically introduce 18803 SE Ranch
Lane at:

Recommended Listing Price
$14,500,000

14
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We believe this pricing strategy offers the strongest balance
between market positioning, buyer engagement, perceived
estate significance, and long-term negotiating leverage.

Based upon current market conditions and the highly
specialized nature of the luxury acreage buyer pool, we believe
the most realistic potential closing range presently falls within
approximately: Expected Negotiation & Closing Range
$12,000,000 — $13,500,000

This recommendation is based upon:

* current comparable market activity

* luxury acreage estate positioning

*Ranch Colony inventory trends

*buyer behavior within the ultra-luxury sector
* the estate’s overall long-term market potential

While higher pricing strategies may initially appear attractive,
entering the marketplace at excessively aspirational levels can
often create long-term positioning challenges within the luxury
sector. In today’s ultra-high-end market, buyers rarely negotiate
downward from unrealistic pricing in the manner many sellers
anticipate.

More commonly, luxury buyers delay engagement, monitor the
property over time, and wait for future reductions before
entering negotiations.

This can ultimately weaken:
* market momentum ¢ buyer urgency ¢ negotiating leverage °

overall perception within the marketplace
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For this reason, our objective is to position the estate
competitively from the outset while preserving both exclusivity
and long-term value perception.

Equally important, we believe the elevated presentation strategy
proposed throughout this proposal, including cinematic visual
branding, refined digital positioning, and international
Sotheby’s exposure, has the ability to materially strengthen
perceived market value and significantly elevate buyer
engagement compared to conventional luxury marketing
methods.

Our objective is not simply to place the property on the market.

Our objective is to position the estate strategically,
competitively, and intelligently within today’s evolving luxury
landscape while maximizing overall market opportunity for the
Malzoni family.

Strategic Marketing Timeline

The successful representation of a significant acreage estate
property requires a carefully managed and disciplined long-
term marketing strategy.

Based upon current luxury market conditions, Ranch Colony
inventory behavior, acreage estate absorption trends, and the
specialized nature of the qualified buyer pool, our strategy has
been structured as a phased 12-month campaign designed to
maximize exposure, buyer engagement, and long-term market
positioning.
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Phase [

Pre-Market Positioning
Estimated Timeline: Weeks 1-8

During this phase, the estate will undergo presentation
preparation, visual campaign development, photography
coordination, pricing analysis, branding refinement, and
strategic launch preparation designed to ensure a highly
polished market introduction.

Phase 11

Strategic Market Introduction
Estimated Timeline: Weeks 9-26

The estate will then be introduced through targeted luxury
exposure, international marketing channels, broker-to-broker
networking, private client outreach, digital luxury campaigns,
and Sotheby’s International Realty marketing distribution.

Phase III
Qualified Buyer Engagement & Long-Term Positioning
Estimated Timeline: Weeks 27-52

As the campaign progresses, the strategy will continue focusing
upon qualified buyer introductions, controlled showings,
strategic pricing evaluation, broker engagement, seasonal
exposure opportunities, and continued international visibility.
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Luxury acreage estates within this category often require
patience, precision, and disciplined positioning in order to reach
the appropriate buyer audience. For this reason, our objective is
not simply to generate exposure, but to maintain a refined and
strategically managed market presence designed to preserve
long-term positioning strength and overall value perception.

Closing Perspective

The successful representation of a property such as 18803 SE
Ranch Lane requires far more than traditional brokerage
exposure.

It requires strategic positioning, refined presentation,
international reach, and a disciplined understanding of how
significant estate properties compete within today’s global
luxury marketplace.

Through ONE | Sotheby’s International Realty, our objective is
to position the estate with the sophistication, visibility, and
competitive distinction commensurate with a property of this
caliber.

We believe the estate deserves representation aligned with its
rarity, scale, and long-term market significance, and it would be
our privilege to represent the property through a carefully
curated global marketing strategy designed specifically for this
exceptional offering.

Respectfully, Edmund DeSoto ONE | Sotheby’s International Realty
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Private Dropbox Presentation Folder
https://www.dropbox.com/scl/fo/fgvn0y9u569thbappObot/

AHet2B18cm3WuGDi-aPXBZg?
rlkey=ezvm42pezv87{nc9itl Snkw7n&st=gin3sl7k&d1=0
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